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Sellers Ask Themselves: Should I Sell Now or Wait Until Summer?
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This Week’s Featured New Listing

Follow-Up on Realtor.com
Exec’s Defection to Zillow
My lead topic last week was about Zillow’s raid
on realtor.com’s executive suite, specifically Errol
Samuelson’s move from NAR’s flagship website to
up-and-coming Zillow.com.
This past Saturday, Inman News released a 16minute video interview with Samuelson in which
he explained his motivation for making that move.
What he said made a lot of sense to me. In essence, he seemed to be saying that Zillow is more
dynamic, more innovative, more responsive to
new ideas than realtor.com, and that’s what drew
him to make the move. I see that difference, too.
Samuelson described an environment at Zillow
where young programmers in their 20’s are in
meetings with top executives and promote ideas
which can and often are implemented or at least
tested after the meeting ends. They can test a
new idea on “one or two million visitors” to their
website and quickly see whether it’s a good idea
and either scrap, modify or expand it. He said it’s
great to have a team that can implement new
ideas quickly. I have posted the interview at www.
JimSmithColumns.com so you can watch it.

Mesa Meadows Ranch with Finished Walk-Out & Foothills Views
This is former Golden Mayor Chuck Baroch and
$598,000
his wife Carol's home at 701 Ridge Road, overlooking the town he once governed. It is a ranchstyle home with main-floor master suite and three
guest bedrooms in the walk-out basement, along
with a family room, wet bar, office and plenty of
storage! The south-facing deck outside the eat-in
kitchen is a great place for that morning cup of
coffee not only during the summer but on those
warmer days of winter. The oversized 2-car garage provides extra space for your workshop and
second refrigerator or freezer. Act quickly -- this is
the only home for sale currently in Mesa Meadows, and we already are getting offers. There are no covenants and no HOA dues associated with this home. Take my narrated video tour of it at www.Mesa
MeadowsHome.com, then come to our open house this Saturday, 1-4pm — if it’s not already sold!
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