
We all know that the real estate 
market has slowed down since the 
dramatic April increase in mortgage 
rates — right? 

Seeking to document and 
measure that slowdown, I 
checked the statistics availa-
ble to me as a member of 
REcolorado, Denver’s MLS. 
At right is a chart of the 
statistics I gathered for the 
period Jan. 2021 to present. 

Analyzing that chart, you 
can see that while there are 
fewer active listings this 
May than a year ago, there 
are roughly the same number of sold 
listings — and they went under con-
tract just as quickly, with a median 
days on the MLS (DOM) of just 4. 
And, more significantly, the median 
sold price this May was nearly 
$100,000 higher than May 2021, 
with a slightly higher ratio of sold 
price to listing price. April’s statis-
tics year-over-year were even more 
impressive. 

The smaller chart is a 7-day resi-
dential “Market Watch” widget that 

I copied and pasted from the MLS 
on Tuesday morning. Although I 
don’t know how to replicate what 

that chart would have looked 
like a year ago, it’s safe to 
say that it’s much different 
— and does not paint the 
same picture as the larger 
chart above it. It definitely 
shows a vibrant market with 
lots of new, pending and 
closed listings, but the num-
ber of price reductions must 
be significantly higher than 
they were a year ago — and 
10 times the number of price 

increases.  
So, what does all this data mean 

for the average homeowner thinking 
of listing his or her home for sale? 

The number of price decreases 
suggests to me that too many sellers 
are starting out with a listing price 
that might have worked in the past, 
but that is too aggressive for the 
current market. While the median 
days-on-MLS is still only 4, you can 
be sure that those listings lowered 
their prices a week or more into 

their time on the MLS.  At the same 
time, that low days-on-MLS number 
tells you that the sellers who price 
their home correctly out number 
those who do not. Good for them. 
That’s the group you want to be in! 

Another obvious conclusion is 
that while the dramatic increase in 
mortgage interest rates has impacted 
many buyers, there are enough buy-
ers who are paying cash or are not 
deterred by the higher rates, which 
are, after all, still historically low. 
(When I bought my first home in 
1983, I enjoyed a subsidized interest 
rate of “only” 13%!) 

Bottom line: Sellers should price 
their homes less aggressively. Buy-
ers should focus on homes with a 
DOM over 10 days. That’s where 
the best deals can be found. 
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Stats Seem Not to Support the Idea That the Real Estate Market Is Slowing Down 

Are You a Seasoned Agent 
Looking to Join a Brokerage 
With Great Values? Call Us! 

Just Listed: 3-BR 2-Story East of Solterra 
This light-filled home at 2384 S. Hol-

man Circle is in a 1990s subdivision just 
east of Solterra. Nearby parks include 
Coyote Gulch (a 5-minute walk away), 
Green Mountain, and Bear Creek Lake. 
Cycling and walking trails abound! The 
home is beautifully updated, as you will 
see from watching the narrated video 
walk-through at LakewoodHome.info. 
The backyard has a delightful water feature, a perennial flower bed, and 
mature trees. There’s a main-floor office/study, and the loft could be en-
closed to become a 4th bedroom. The kitchen is a delight with its quartz 
countertops, under-cabinet lighting, stainless steel appliances, and marble 
backsplash. The large composite deck (Deckorators brand) was installed in 
2020, creating a perfect space for outdoor entertaining and relaxing. This 
home has been well maintained by the seller and is in immaculate condi-
tion. Come to our open house on Saturday, June 11th, from 11am to 
1pm, or call your agent or Jim Smith at 303-525-1851 to set a showing. 

Wheat Ridge Rehab Listed by David Dlugasch 
    This newly renovated home at 11000 
W. 41st Place is on a quiet cul-de-sac 
conveniently located near I-70 and great 
shopping. It is an open concept home 
with stunning high-end finishes through-
out. The main level has hardwood floor-
ing and 3 bedrooms, 3 bathrooms, in-
cluding the primary bedroom with a 
huge walk-in closet and completely tiled 
bath. The large kitchen opens up to a bright family room with a modern 
fireplace and vaulted ceilings, sliding glass doors that lead to a large patio 
and fenced-in yard. The backyard is private and great for entertaining 
friends and family. The lower level has an open area that can be used as a 
family room, home theater, or game room. It has a full bath, large laundry 
room and 4th bedroom with double closet. The detached one-car garage is 
oversized with plenty of storage space. The upper level of the garage can 
be used for storage or maybe a studio. Come see this gem! More details, 
pictures and a video tour can be found at www.WheatRidgeHome.info.  

News media is full of reports 
about the increase in the theft of cars 
and trucks. This is not a problem for 
owners of internet-connected 
cars like Tesla, which you can 
follow on your app and even 
limit its speed (15 mph is 
good!), but what if your car is 
not connected that way and gets 
stolen? 

Apple sells a $29 product called 
AirTag which you can hide in your 
vehicle. There’s no ongoing fee. If 

any GPS-connected smartphone is 
nearby, it uses that device to transmit 
its location. We have one hidden in 

Golden Real Estate’s truck, 
and I can use it to see where it 
is at any time.  
     Pictured at left, it’s about 
the size of a quarter and about 

as thick as 2 or 3 quarters. Put it 
under a seat or floor mat or any other 
place in your vehicle and know that 
if it is not where you left it, you’ll be 
able to tell police where it is.  

An ‘AirTag’ Can Help You Find Your Stolen Car 

$850,000 

$945,000 
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