
The chart at right is a compilation of various 
market indicators for the Denver metro area, 
which I am defining as a 25-mile radius of the 

State Capitol. There are some 
surprising differences this De-
cember from previous Decem-
bers to be discerned from look-
ing at that chart. I have included 
June figures but put the Decem-
ber stats in bold type to make it 
easier to compare summer vs. 
winter statistics over the last five 
years. 
   Historically, one would expect 
to see more sold listings, new 
listings and active listings in 

June than in December, and that trend held true 
in 2020, but the numbers for this December 
broke some new ground.  

The number of sold listings and new listings 
were at record highs for a December in 2020, 
leaving the number of active listings at a record 
low. There has been lots of talk about how low 
our active inventory is, but, as I’ve written be-
fore, that’s not for lack of new listings but rather 
how quickly buyers are snapping up new listings.  

The strength of this sellers’ market becomes 
more evident when you look at the other col-
umns. In past years, the median sold price in 
December was substantially lower than it was in 
June, but the opposite was true this year, rising to 
a record $455,000. Correspondingly, the average 
price per finished square foot surged above 
June’s number to a record $246, and the median 
days in the MLS (“DIM”) plunged from last De-
cember’s 24 to just 7 days this December — even 
lower than the DIM for June 2020. The average 

DIM of 28 is more typical 
of summer months than 
winter, reflecting the fact 
that even homes that had 
been languishing on the 
market (because they were 
overpriced) were selling at 
a faster clip last month. 

Indeed 22% of the listings sold were on the MLS 
for over 30 days. Of those, 5.8% were active over 
90 days, and 3.4% were active for more than 120 
days. Those older listings are responsible for 
raising the average DIM. 

Because of the well-publicized migration 
away from densely populated areas because of 
Covid-19, I was curious to learn whether single-
family detached homes represented a higher per-
centage of the closings this December, compared 
to December 2019, but in fact the percentage 
dropped a little this year — 66.7% this year vs. 
69.5% last year. The same was true in June, when 
the pandemic was already raging and we believed 
that people were fleeing condos for detached 
single-family homes. This is counterintuitive, and 
I can offer no theory to explain it, but I have 
more to say about this topic below. 

Another measure of the strength of the current 
sellers’ market is how many homes sold above 

their asking prices. With December 2019’s days 
in MLS number so high (24), one hardly needs to 
ask, but here are the numbers. This December, 
16.6% of the listings sold for their full listing 
price, and 42.2% sold above their listing price. 
Last year, those numbers were dramatically low-
er. While 15.8% sold for their full listing price, 
only 15.9% of listings sold above their listing 
price in December 2019.  

So, what’s the prognosis for 2021?  January is 
positioned to have a record number of closings, 
considering that there are a record number of 
pending transactions left over from December, as 
shown in the chart. With mortgage interest rates 
projected to remain at record lows — currently at 
or below 3% — there is a strong incentive for 
buyers to keep buying. Another factor favoring 
buyers is the movement of service sector jobs 
towards working from home.  

To measure that trend, I compared the Decem-
ber-over-December sales in Downtown Denver, 
part of Capitol Hill and the Golden Triangle 
(specifically, a 1.2-mile radius from 20th & 
Arapahoe Streets in downtown Denver) and 

found there were 63 sales in December 2019 
compared to 77 sales in December 2020. Mean-
while, there were 272 active listings in December 
2019, but that surged to 444 active listings in 
December 2020.  It’s a buyer’s market there.  

In that same area, the days in MLS dropped 
from 43 days last December to 32 days this De-
cember (way higher than the 24 days vs. 7 days 
for the 25-mile radius in the above chart), but the 
median sold price plunged from $535,000 in 
December 2019 to $480,000 in December 2020. 
Compare that to the $40,000 increase in median 
sold price with the larger metro area, as shown in 
the above chart.  

So, yes, it is still harder to sell a home in the 
densely populated central Denver area, and there 
is definitely an out-migration taking shape, but 
it’s still too early to call it an exodus.  

Note: All these statistics were compiled from 
REcolorado, Denver’s MLS, excluding listings from 
other MLSs which are displayed on REcolora-
do.com. Often those listings from other MLSs are 
merely duplicates of REcolorado’s own listings, so I 
excluded them. 
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Price Reduced on Townhome Near Downtown Golden   
This is a remodeled townhome inside and out. Its address 

is 707 20th Street. It adjoins a creek (Kinney Run) but it is 
not in a flood zone. It has all new HardiePlank siding, new 
windows and skylights, a 3-year-old roof, new wraparound 
deck that’s great for entertaining, two patio areas with lots 
of planter boxes, and a Juliet balcony off the master bed-
room. The interior is loaded with upgraded newer stainless 
steel appliances in the kitchen along with granite counter-
tops and an eat-in kitchen. There are new hardwood floors throughout the main level. All the bath-
rooms are new with beautiful tile, granite and glass. All the bedrooms have en suite baths and Cali-
fornia Closets. On those cold winter nights, cozy up to the gas fireplace in the living room. The sun-
room/office has all new skylights with a tile floor and lots of light. The dining room has double slid-
ing glass doors that open to the large deck. All this within walking distance to downtown Golden! 
The listing price includes all furniture, too! Take a video tour at www.GoldenTownhome.com, then 
call David Dlugasch at 303-908-4835 for more information.  Open Saturday, 11a.m. to 2p.m. 

$695,000 

 
If “Days in MLS” 
and “DIM” sound 
strange to you be-

cause you’re used to 
“Days on Market” 
and “DOM,” the 

MLS changed that 
terminology in 2020. 
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