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The Appraisal Process Has Many Buyers Confused, So Allow Me to Explain It
First, a caveat: I am not an expraisers. Loan officers and real
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In some cases it makes sense to
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this is when the buyer suspects the Beautifully Updated 4-Bedroom Home in Golden
house will not appraise and wants
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value of the home.
I’m expecting this home to sell quickly. Visit the website above to take a
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