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Client Is Glad She Decided Against Trying to Sell Home by Herself

When Crystal Ganz walked into

home. That's when she
explained that she was
selling her current home
“by owner.” It was a rea-
sonable decision, she
thought, since homes are
selling so easily. Long
story short, she decided
to let me take over the
job of selling her home,
giving her a discount on
the commission since 'd | BY JIM SMITH,
be making a commission Realtor

on the purchase of her new home.

After the closing, Crystal was so
glad she had hired me that | invited
her to put her thoughts in writing.
Here's what Crystal sent me;

“What a relief! Today we closed
on our house! It seemed we would
never get to this day. We started the
selling process as a “for sale by own-
er,” thinking we could save some
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money in this hot housing market.
our office, it was to get help buying a  After a couple weeks of non-stop

ing. His company uses a texting
system that gives us the option of
approving or rescheduling a showing
which gave us some flexibility in
showing the house and still trying to
live in it with 3 small children. Jim
did an excellent job in taking photos
and video tour of our house and
listing the house that very same day.
“Jim Smith listed the house on

phone calls and people
requesting to see the
house with little to no
notice, or just stopping
by and knocking, we
decided to get the help
of a professional.

“Jim Smith listed our
house and took the bur-
den of sorting through
and qualifying the poten-
tial buyers prior to them
coming over for a show-

multiple sites including his own,
which seemed to have lots of inter-
ested buyers. The house was under
contract in no time! As we pro-
gressed through the selling process
Jim did an excellent job of negotiat-
ing a fair price and helping sort
through some unexpected issues
with our inspection and appraisal.

“| couldn't imagine we would have
ever made it this far on our own hav-
ing to sort through these issues. The
deal would have been terminated
and, without knowing how to negoti-
ate and bargain, we would have
been back to square one; looking for
another interested buyer and con-
stantly showing the house.

“We also are using Golden Real
Estate to purchase our next home.
We are to close on it in a couple of
weeks. The service was equally as
great, and we feel we have found our
dream home, thanks to the excellent
service Jim Smith and his company

have provided. Another great benefit
of using Golden Real Estate is the
use of the free moving truck!”

Crystal spared you the details of
the complications which arose, but
suffice it to say that her buyer had an
agent who knew what she was do-
ing, and negotiating the inspection
issues and low appraisal would not
have been easy for her without an
experienced agent on her side.

| got a sewer repair demand re-
duced by $1,600 by providing a low-
er price from a different contractor,
and we closed at a price $2,500 over
the appraised value. Crystal knew
that required an experienced agent.

That experienced agent didn’t
have to be me. My purpose with this
column is not to say, “use me!” It's to
point out that selling a home is far
more complicated than finding a
buyer. Since your buyer will probably
have a professional on his side, you
should get one on your side, too!

This Week’s Featured Listings from Golden Real Estate

5476 Joyce Court, Golden
This is Jim & Rita Smith’s own home, which they
rented out when they moved to their current home

on Eagle Ridge Drive. Well, the tenants are gone 3 large bedrooms. The very private yard has a
(Jim found them their dream home!), and it's time well maintained swimming pool and mature land-
to sell this fantastic solar powered home near scaping. You'll love the area and location of this

Indiana Street and 55th Drive. Not only is the
home'’s electric bill under $10 per month, but solar
thermal panels also provide most of the home’s
hot water needs. The home sits on 1/2 acre of
beautifully landscaped grounds. Inside, it has high
end finishes — Brazilian cherry hardwood floors, a
terrific master suite plus two guest suites, six
Solatubes bringing sunlight into the home’s interi-
or, and a 4-car garage with epoxy floors, a work-
shop and hot & cold running water! Take a video
tour at www.JeffcoSolarHomes.com.

1331 Bellaire Street, Broomfield
Very open large kitchen and family room area with
wood-burning fireplace. Wood floors, 3 baths and

home. Listed by Jim Swanson.
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1610 S. Chase Street, Lakewood
Charming 4-bedroom, 2-bath south Lakewood
home with refinished hardwood flooring preserv-
ing the beauty of the home’s original character.
Newly remodeled kitchen and bath & new roof.
Freshly painted, bonus lanai and large, fenced
backyard. Listed by Karon Hesse. Open Sat. 1 - 5
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