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Good Planning & Help From Our Agents Can Reduce the Stress of Moving

Whether representing you on the sale or purchase
of your home, a key goal of every Golden Real Estate
agent is to help you minimize the stress of moving.
Here is some advice and information you
might want to save for future reference.

Plan ahead. It's never too early to start
packing, especially if you will be putting your
home on the market. Get those excess pos-
sessions out of the house, whether to storage
or Goodwill. If you're our client, you can use
our truck for that purpose, and we can recom-
mend a storage place that often gives the first
month free. If you're moving out of state,
consider using a “pod” mover. They will deliv-
er a pod (available in different sizes) to your
driveway, which our laborers can help you load. After
you fill it, your mover takes the pod to their facility,
where they will store it until you're ready to have it
delivered. You'll want to interview two or more moving
companies. As with all vendors, search for online re-
views and Better Business Bureau ratings on movers.

If you are moving within Colorado and use Golden
Real Estate, we can be your moving company. We
have two trucks and can provide a driver and movers.

U-Haul stores and Home Depot have good deals
on moving boxes. Also, you can try craigslist. If you're
our client, we provide free boxes and packing materi-
als, which we keep in a shed behind our office. If you
are moving locally, we'll pick up your flattened boxes
and packing materials after you have unpacked.

Are you downsizing? If you need to dispose of
certain furnishings, there are several solutions. We
encourage donation of your better items to Habitat for
Humanity’s ReStore. Google that term to find their
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many locations throughout the metro area.. We have
three estate sale companies on our smartphone app
(see the link at right) for those items you want to sell.
For items that will be in your house while it's
on the market, we recommend putting a price
list of items for sale on your countertop. With
multiple offers, we've been successful in con-
vincing buyers to purchase many or all of the
items on that list to help win a bidding war

As soon as you know your moving date
| and new address, use www.usps.com to file
your change of address instead of doing it at
- the post office, because you'll get a bundle of
useful discount coupons from stores like
Lowe’s after completing the online form.

Plan on taking a mini (3-4 day) vacation when
showings begin on your home. If your home is priced
right and marketed well — our specialty —, you'll have
multiple and even overlapping showings for the three
or four days it takes to accumulate multiple offers.
Take your pets and leave the lights on for those initial
days. Relax and let your agent do the work!

About notifying utilities. The title company noti-
fies your water provider. You call the electric/gas utility
the day before your closing to get your final meter
readings done. The buyer will make his own call. Your
final reading will be buyer's initial reading. Also call
your internet, TV and other providers. Call your home-
owner’s insurance company the day of closing. Expect
a refund on the remainder of your policy term within 30
days after closing, sent to your forwarding address.

We recommend you interview the moving compa-
ny, estate sale companies, and other vendors who are
on our “Service Providers” app, which you can down-

Golden Real Estate Honored for its Business Success

Last Thursday at the Denver Metro Association of
Realtors’ 39th annual Excellence Awards, Golden Real
Estate was honored for having the third largest number
of closings among brokerages with 6 to 10 agents.

Golden Real Estate’s nine agents completed 133
transactions totaling $48 million in volume during 2016.
This represented a one-third increase in volume over
the previous year. We were the only Jefferson County
real estate brokerage honored in this category. If the
award had been limited to Jefferson County, we would
have been #1.

The #1 brokerage in our category was ONE Realty,
LLC, a downtown Denver firm specializing in Denver
neighborhoods.

The #1 brokerage in terms of closings among those
with 1 to 5 agents was Megastar Realty, an east Den-
ver brokerage. For brokerages with 11 to 30 agents,
the leader was LIV Sotheby's International Realty
Downtown. For brokerages with 31 to 50 agents, it was
Berkshire Hathaway HomeServices Innovative Real
Estate Group Northglenn. Among brokerages with 51
to 75 agents, It was RE/MAX Southeast, Inc. For bro-
kerages with 75 to 100 agents, it was Kentwood Real
Estate DTC. For brokerages with 101 to 200 agents, it

was Porchlight Real Estate Group in downtown Den-
ver. And for brokerages with over 200 agents, it was
Keller Williams Realty Downtown, LLC.

Other awards worth mentioning include the Com-
munity Service Awards, both individual and brokerage.
The individual award went to Karen Levine and Karen
Nichols of RE/MAX Alliance for their commitment and
fundraising benefiting the fight against breast cancer.
The company award went to RE/MAX Alliance, which |
used to work with, for its commitment to the Children’s
Miracle Network, raising more the $1 million over two
decades. It was a well-earned honor, which I'm happy
to publicize here.

GOLDEN

REAL ESTATE

All Agents Are Certified EcoBrokers®

load free from the App Store and Google Play — or
by visiting www.ServiceProvidersApp.com on either
your computer or smartphone. It lists almost 100 ven-
dors in over 50 categories. The great thing about our
app is that the businesses don't pay to be on it. They
are only there because our agents or clients reported
favorable experiences with them. If a future client
reports a negative experience with a business on our
app, we can remove them, and they know it, so it's
always good to tell a vendor that you found them on
our app. That way they'll strive even harder to please
you so they stay on the app and get more referrals.

Call us for a free handout with other useful tips on
reducing the stress of moving.

NAR’s Pending Home Sales Index
Says a Lot About Our Hot Market

Each month the National Association of Realtors
(NAR) releases its “Pending Home Sales Index,” and
the index for February contained an important nota-
tion — that the number of homes under contract na-
tionally was the highest it had been since last April —
and the second highest since 2001.

This fact tells us two things. First, it tells us that
homes were selling better this winter than they were
last summer, despite the usual reduction in listings.
As | have written numerous times, winter is absolutely
the best time (in the current seller's market) to put
your home on the MLS, because all those disappoint-
ed buyers from last summer’s bidding wars are still
looking, but there’s less to look at. The result is quick-
er sales (unless you overprice your home) and more
bidding wars on the available homes. Beat the rush of
new listings — put your home on the market NOW!

Second, it tells us that the low inventory of active
listings is made worse by how quickly new listings go
under contract, and not so much because fewer peo-
ple are putting their homes on the market.

This is demonstrated clearly by metro area stats
from REcolorado (Denver's MLS) showing how medi-
an days on market has plunged over the last 6 years:

Month  Active Listings Median DOM New Listings
Mar-12 20,746 46 15715
Mar-13 13,438 20 7,055
Mar-14 6,493 14 5,440
Mar-15 4,687 5 5,585
Mar-16 4,977 6 5,426
Mar-17 5,149 6 6,479
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